Edmunds truck values

Selling your car can be a hassle. Edmunds makes it easy for you with an instant offer in just
minutes. Edmunds True Market Value TMV is a pricing system that helps you determine the
average transaction price â€” or what others are paying â€” for new or used vehicles in your
area so that you can begin your negotiations with a fair price in mind. Recently, we've
rebranded TMV as Edmunds Suggested Price for new vehicles and removed the naming for
used car appraisals. While we loved the term Edmunds TMV, not everyone was familiar with it
so we simplified the name. That said, some people may not be aware of this change, so we'll
still reference it as TMV a few times on this page even though you won't see it elsewhere on
Edmunds. If you've configured a vehicle using this page or the "build and price" option, you'll
see the Edmunds Suggested Price formerly called True Market Value along with two other key
pieces of information: the invoice price of the auto roughly what the dealer paid for it and the
manufacturer's suggested retail price MSRP , which is also known as the sticker price. You'll
also see the suggested price when browsing a specific piece of new car inventory. It is
important to get the details of the year, make, model and options right or you may get incorrect
results that can lead to misunderstandings at the dealership. The Edmunds Suggested Price is
essential information for you as an auto shopper because cars sell at very different prices
depending on their availability and popularity. Knowing this figure allows you to make an offer
that a dealer will immediately recognize as reasonable. That means negotiations will take less
time and be more relaxed. You'll also see the Edmunds Suggested Price on the Edmunds app
and mobile site, so you can check TMV pricing while you're on the car lot. The Edmunds
Suggested Price is what we recommend you pay, not including taxes or fees. It is based on our
analysis of millions of data points, including supply, demand, incentives, options and recent
nearby transactions. It estimates a vehicle's average transaction price, not its "out the door"
cost. This means it will not include incentives and fees that are typically applied after a
transaction price has been determined. These include manufacturer-to-consumer rebates such
as dealer cash , sales tax, DMV fees and dealer documentation "doc" fees. Here's more about
new car fees. Now that you know what the Edmunds Suggested Price is and where to find it,
here are some tips to help you get a good deal. The Edmunds Suggested Price is particularly
useful when you use it in conjunction with a price quote from a dealer or when you're at the
dealer to inquire about an auto you're interested in. If the car price is greater than the suggested
price, mention the figure to the salesperson when you're countering an offer. If you can beat
that price, we'll have a deal. Other buyers just want to cut to the chase and will be satisfied with
a fair deal, within reason. If this is your style, offer to pay the suggested price. It helps to have a
screenshot or printout of the suggested price handy to show the salesperson you're not making
things up. There is no guarantee the salesperson will accept your offer to pay the Edmunds
price. Edmunds data, while accurate, isn't infallible. There will be times when we don't have
enough data to give accurate results or there is a trend that isn't being reflected in the numbers.
In these cases, it's best to get your own "real-world" TMV. Talk to three dealerships to get price
quotes. This tactic should give you an idea of the vehicle's actual selling price. While Edmunds
does not offer specific prices for leasing, the suggested price of a car is still a useful piece of
information if you plan to lease. A monthly lease payment is based on the selling price of the
car, or the "cap cost," in leasing lingo. The lower the cost of the car, the lower the monthly lease
payment will be. Once you determine the market value of a new car, you can enter that price into
the Edmunds auto lease calculator , along with other information about the car, to get an
estimated lease payment. Edmunds has a handy appraisal tool for establishing the value of
used cars. You'll want to know this value when the time comes to sell your vehicle or use it as a
trade-in. This is called the "trade-in value. The "private party" price is what you'd expect a
private seller to ask for the car. If you're the seller, price your car slightly higher to leave room
for negotiation. As you use the tool to get a fair market price, it's important to be accurate and
honest about the options and the condition level of the used car. Most vehicles will be in
"clean" or "average" condition. Very few will qualify for "outstanding" condition. Edmunds also
provides market prices for certified pre-owned cars. Once you've entered a car's make, model,
year, options, mileage and condition, the information for a certified pre-owned car displays at
the bottom of the results page. Again, these are average prices and the final cost of the car is
negotiable. You'll hear lots of car pricing terms tossed around when you're shopping and
negotiating for a new car or used car. That's the number that will help put things into
perspective. Edmunds True Market Value, or TMV, is a pricing system that helps you determine
the average transaction price â€” or what others are paying â€” for new or used vehicles in your
area so that you can begin your negotiations with a fair price in mind. That said, some people
may not be aware of this change, so we'll still reference it as TMV a few times on this page even
though you may not see it elsewhere on Edmunds. Therefore, TMV prices DO take into account
any incentives and fees that may affect the transaction price, including:. However, Edmunds

Suggested Prices DO NOT include most incentives and fees that are typically applied after a
transaction price has been determined, including:. The data is needed to establish Edmunds'
Suggested Prices and appraisal values. The goal is to determine the most commonly paid price
in the marketplace based on actual transaction prices. As a result, dealers can expect a fair
profit and consumers can expect a fair deal without lengthy and stressful negotiations. Invoice
price sometimes referred to as "dealer cost" is the price that appears on the invoice that the
manufacturer sends to the dealer when the dealer receives a car from the factory. Knowing the
invoice price is an important part of shopping for a new vehicle, but it isn't the only number to
focus on. The true number is often in between the manufacturer's suggested retail price MSRP
and invoice. This is where Edmunds Suggested Price comes into play since it looks at what
other consumers are actually paying for a vehicle and reveals a fair price to pay. Please note,
however, that the invoice price is almost always higher than the amount the dealer actually ends
up paying to the manufacturer. This results from a variety of discounts offered to the dealer that
do not appear on the invoice. Also note that the invoice price does not reflect any
manufacturer-to-consumer rebates, the destination charge, or the tax, title, license, advertising
or registration fees. Invoice prices on our site match the price listed in a document from the
auto manufacturer and distributed to its dealers commonly known as the "dealer order guide.
Please note when comparing invoice prices that it's important to ensure the vehicle's styles and
options are an exact match. Also, regional pricing differences can be the cause of a
discrepancy. For example, in the South and Southeast, large independent distributors control
the pricing of Toyota vehicles, and they may set different prices than those established by
Toyota for the rest of the country. Similarly, in the Northeast, an independent company
distributes Subaru vehicles and can influence pricing in that region. Edmunds does not provide
pricing for vehicles modified with aftermarket parts. That's because such parts can vary widely
in original cost and quality, and there is no reliable information as to how much value they add,
if any, to a vehicle when it is resold. Also, some modifications may void the vehicle's original
warranty. It is likely that any customizations will actually reduce a vehicle's trade-in value
because the dealer will choose to return the vehicle to its original stock condition before
offering it for sale. You may find a better market for a modified vehicle by either selling it
privately or returning the vehicle to stock condition and then selling it and the aftermarket parts
separately. Popular searches. My notifications My Account. Home True Market Value. Did you
know? Year Select year. Make Select make. Model Select model. See your car's value. License
Plate. State Select State. Sell my car. Appraise my car. Learn more. Yes, Edmunds Suggested
Prices reflect varying market conditions for new and used vehicle sales throughout the country.
These factors can include regional marketing fees, which are not called out as separate line
items but, if applicable, are factored into the overall suggested price. Data is downloaded
weekly from a dealer management system of 5, dealerships and dealer groups across the
country. Edmunds uses a contracted vendor to extract only the specific data a dealership has
approved to be shared from its dealer management system. This data is then delivered
electronically to Edmunds. Why does Edmunds want dealer vehicle transaction data? The
national base price, destination charges, regional adjustments, color adjustment, optional
equipment and any applicable incentives are called out and figured into a bottom-line Edmunds
Suggested Price for new vehicles. Edmunds price appraisals for used vehicles also include
condition and mileage adjustments Learn more. No, Edmunds TMV doesn't include taxes or
fees since these can vary depending on what address the buyer registers the car at, what the
dealership charges for the documentation fee, and additional taxes associated with the city and
state where the car is purchased. Dealer-installed options and accessories can vary widely in
original cost and quality, so we have no reliable method to calculate how much value they add.
We apologize for any inconvenience this may cause. Read more. Sign Up. Our free appraisal
tool gives you an accurate price for your vehicle â€” in as little as a minute. We won't ask for
personal info, and you won't be contacted by third parties. How values are calculated: We use
data from a variety of sources, including dealer transactions, car depreciation costs, and
consumer information. The appraised value is based on factors such as the car's year, make,
model, trim, mileage, depreciation and features. Which vehicles can be appraised: Just about
every make is covered, including luxury brands such as Lexus and Mercedes-Benz. The tool
appraises vehicles dating back to , so if you own a classic car, this method will not work. In that
specific case, you'd need to find a specialized classic car guide, such as Hagerty, to determine
its fair market value. What you'll see in your appraisal: We will help you make the best decision
if you're selling or trading in. You will be presented with three or four automobile values:
trade-in, private party, dealer retail and certified used. The trade-in price is what you can expect
from car dealerships if you trade in your current vehicle for your next car. It is always the lowest
of the values. If you plan on doing a private sale, the private-party amount is what a seller can

expect. This is always higher than the car trade-in value. This option takes more work, however,
because you'll be dealing with buyers yourself. The dealer retail value is for used-car
customers. It's an average of what a shopper may expect to pay when they visit a dealership to
buy the pre-owned car. If your used vehicle is new enough, you will also see a suggested
"certified used" number, the approximate sale price for customers looking for a certified
pre-owned vehicle. The tool will ask you to describe your vehicle. Let's talk about why it's worth
your time to put in the right options. After you've entered the vehicle year and make, you'll
select the style, also called the trim level. The style can refer to the type of engine, standard
features, or the number of doors it has. Here's a refresher on trim levels. Major features, such as
the car's transmission, engine type and all-wheel drive, can have a big impact on the value of
the car. The same goes for options such as leather seats, navigation, a sunroof or automatic
climate control. If you can remember your car's options off the top of your head, great. If not,
here are some suggestions on where to get the information you need. The vehicle's original
window sticker which has the car's mpg and total MSRP is the best place to find the options.
Unfortunately, few people actually hang on to the sticker. Without it, your best bet is to sit in
your car and make a note of its options. If you're using a smartphone, tablet or laptop assuming
you're within Wi-Fi range , you can complete the options check from the driver's seat. It is
crucial to get the style and options right. Without them, you may be under- or overvaluing your
car. Our tool will ask you to pick from five condition levels: outstanding, clean, average, rough
and damaged. Most people will choose one of three: clean, average or rough. You might be
tempted to choose "outstanding" to get more money for your used auto. After all, you've
pampered your car the entire time you've owned it, right? But the truth is that few cars qualify
for this rating. The price of a car in a less-than-clean state is adjusted downward from there, and
it reflects what it would cost to bring the vehicle up to a clean state. If your vehicle was in an
accident, it could still be considered "clean" if it was repaired with factory parts and according
to the manufacturer's specifications, Arca says. He adds that some of the factors that affect the
value are the severity of the damage, the quality of the repair, and the demand for that particular
model. Be honest and objective about the state of your used vehicle. Try to see things from a
potential buyer's perspective. Getting a realistic up-to-date value for your car is key to what you
do next, whether you decide to trade it in, list it for sale on a site like Autotrader, or even keep it
for a while longer. By using the Edmunds car appraisal tool to do your research, you'll have a
clear-eyed assessment of your car's actual worth, not a number based on guesswork and high
hopes. Appraising your car is the first step to getting a good return for it. Nearly every vehicle
depreciates over time, so it's important to know where yours stands. Knowing its value will help
you determine what steps to take next. Many people aren't sure how to proceed after getting an
appraisal, however. It's great to have a value, but what are you supposed to do now? With this
in mind, we've come up with a few scenarios that will help you formulate a plan. When filling out
an appraisal form, you'll often be asked if you want an instant cash offer. The offer lets you sell
your vehicle at participating dealerships. Alternatively, you can simply take your car to the
dealership and ask the staff to appraise it. Regardless of the route, you'll want to have a
reference point to see if the dealership's trade-in offer is in the ballpark. This is where the
Edmunds trade-in value comes into play. The process is simple. Just compare your trade-in
offer with the Edmunds trade-in value. If the offer is more than that value, you're in the
best-case scenario and should take the offer. If the offer is less than the trade-in value, it could
be due to a number of factors. Sometimes the dealership has too many vehicles like yours on
the lot. Perhaps you made an error in selecting optional equipment, or you were too optimistic
about your car's condition. Most cars will be in clean or average condition. Or perhaps market
conditions have shifted, as they did at the beginning of the COVID pandemic, and online tools
haven't caught on to the trend. Ultimately, keep in mind that the appraisal is an educated guess.
The more real-world offers you get on your car, the better feel you'll have for its real-world
value. This option takes the most time and effort, but it could also yield the highest payment.
You'll need to photograph your vehicle and list it on a classifieds site, meet with strangers
safely a step that takes on added significance during COVID , and exchange money and file
paperwork to close the sale. Selling privately can take anywhere from a few days to a few
months, so this method generally isn't best if you need the money quickly. We don't mean to
scare anyone off â€” we just want to be honest about the work involved. Once you're ready to
publish your listing, use the Edmunds private party-value to set the asking price. There's a
strategy to setting a price, which we elaborate on here. Essentially, you'll want to ask more than
the private-party value to build a cushion for buyers who want to negotiate. The same rules
mentioned above regarding the vehicle condition level apply to private-party prices as well. This
option is for people who are buying a used car, not selling. In this case, go on Edmunds and
enter the details of the vehicle as if it were your own. The dealer retail value will be the most

pertinent to you. This is an estimate of what you'll pay for that same car at a dealership. The
dealer retail value gives you a reference point. It shows whether or not the advertised price is a
fair or great deal. If the dealership's asking price is higher than what you see on Edmunds, you
can reference it and ask the dealer to match or beat that price. This sort of "informed
negotiation" typically goes over better with a salesperson since it shows that you've done your
research. Whatever you do with your car, an appraisal will always put you in the best position to
succeed. So go grab your vehicle's details and get an appraisal â€” it'll improve your chances of
scoring a great deal. Yes, but you'll want to verify that the trade-in value is enough to pay off the
car loan. Otherwise, the balance will roll into the next auto loan and you'll owe more than the car
is worth. We recommend getting an actual offer on your car from Edmunds to check if its value
will be enough to cover your loan balance. In some cases, you might even have some equity in
the car, at which point the money is yours to keep. Used car prices vary greatly based on the
year, make, model, body style, condition level, mileage, and the location or ZIP code where the
vehicle is being sold. This is why it is important to use a trusted car price guide like the one at
Edmunds. If you're buying directly from the owner, you'll want to look at the private-party value
and make an offer based on that. If you're buying from a dealership, you'll want to focus on the
retail value and make an offer that is between the trade-in value and the retail value. While we
believe that Edmunds has the best pricing information out there, thanks to over 50 years of
experience, there are other sites out there you might encounter. Here's an overview:. Kelley
Blue Book is an automotive pricing and sales guide. It is sometimes mistaken for the "Black
Book," which is an internal guide for dealerships to determine wholesale car prices. Kelley Blue
Book is one of many tools, along with the Black Book, used by car dealers to research and
determine car values for their inventory. In general, you'll find that the Kelley Blue Book values
are similar to those provided by Edmunds. We don't have access to how Kelley Blue Book
calculates its prices, but at a high level, Kelley also is paying attention to vehicle age, trim,
market conditions, features and mileage. This price is used to determine what to pay for a new
or used car. The KBB price will vary based on the shape your automobile is in. There are four
levels: fair, good, very good and excellent. If you want to compare those terms to Edmunds'
terms, "very good" at Blue Book would be our "outstanding," "good" would be our "clean," and
"fair" is our "rough. It provides used-vehicle valuation products and services to the auto,
finance, fleet, government and insurance industries. The pricing guide is an industry tool used
by many dealerships and is not generally available to the car-buying or selling public. Instead,
the company created a consumer-facing website called NADA guides that provides pricing
valuation to consumers for used and new vehicles, classic cars, motorcycles, boats, RVs and
manufactured homes. NADA uses J. Power data to assess the market and create its own price
guide to new and used car sales. If the numbers don't match up with those from Edmunds, this
is likely why. But essentially, both NADA and Edmunds are providing a guide to the market, to
pinpoint a reasonable price range for a vehicle at a dealer's lot. NADA has three vehicle states
â€” rough, average, clean â€” that generally mirror those on Edmunds. To determine what a fair
price would be for a used car for sale, either at a dealership or by a private seller, check our
appraisal tool for its market value. This tool, found on this page, will show you the current
trade-in, private party and dealer retail values. Keep in mind the following terms:. Trade-in:
Estimated value if you trade the car in at a dealership Private party: Estimated value if buying
from a private seller Dealer retail: Estimated value if buying from a dealership. Edmunds does
not provide pricing for model years prior to Due to the wide variability in their value based on a
number of factors, we are unable to derive fair and meaningful values for them. We apologize
for any inconvenience this may cause. We suggest looking at the prices set by owners on
vehicles for sale on Autotrader or Classics on Autotrader. Alternatively, you can use the
advanced search tool on eBay Motors and select "completed listings" to see what actual buyers
have been paying. A vehicle's engine choices are typically presented at the step where you
select the vehicle's style or trim. However, sometimes a certain engine choice is only available
as an option or as part of an option package. In these cases, you will not see the engine
displayed when selecting the style or trim. Instead, you will see it at the second step of the
configuration process, when you are choosing options and option packages. Note: If you do not
see the engine in the options list, try clicking the "info" link beside any of the available option
packages to see if they include it. Unlike most manufacturers, which offer individual options or
option packages on their vehicles, Honda and Acura only offer different styles â€” i. In other
words, product planners at Honda or Acura choose the various features to be included on each
of their styles, and with the exception of dealer-installed options dealers or consumers cannot
separately add new or different ones. In this case, there are a few obvious features that
differentiate the model's styles, specifically the transmission type and the availability of a
navigation system. Also, please note that dealer-installed options and accessories offered by

Honda and Acura dealers, such as backup sensors or all-weather floor mats, vary from dealer to
dealer and region to region. Accordingly, Edmunds is not able to provide information or pricing
about them. Edmunds typically does not list specific option packages for used vehicles but
instead lists the individual features that an option package originally contained. Also, please
note that we do not always list every option for used cars. If a specific option seems to be
missing from our site, it is most likely for one of the following reasons:. We are starting to add
data for used cars. However, if you aren't seeing a specific car listed, it's likely that we have not
yet collected enough transaction data to create reliable pricing for it as a used vehicle. You can
still arrive at an approximate value for such vehicles using the following method:. Edmunds is
not able to provide pricing for demo vehicles because there is very little transaction data
available for them. However, you can use the following method to arrive at an approximate
value:. Use our build and price tool to see the market value of a comparably equipped new
vehicle of the same Make, Model and Style. If any new car incentives or rebates are currently
available for the vehicle, they will be applied in the final numbers breakdown. Deduct at least 20
cents for every mile the car has been driven. This figure is compensation for the mileage and for
wear and tear on the vehicle. To get the most accurate values when calculating a used vehicle's
market value, make sure to select the condition that most closely matches your vehicle. For
guidance, here are full descriptions of the five conditions available to choose from:.
Outstanding: Exceptional mechanical, exterior and interior condition with no visible wear; no
reconditioning required. The paint has a glossy appearance, and the tires are in nearly new
condition. The vehicle has a clean title and is able to pass an emissions inspection. Clean:
Minimal wear and tear with no major mechanical or cosmetic problems; may require limited
reconditioning. The paint has a glossy finish but may have slight scratches or dings. The
interior will have minimal fading and wear. The tires have substantial tread remaining. Average:
Normal wear and tear. The paint has some dullness, and the vehicle may have a considerable
number of scratches or dings. Interior material is slightly worn and faded. The tires have some
usable tread remaining. The exterior and interior need significant repairs. The tires may need to
be replaced. The vehicle may require minor repairs to pass an emissions inspection but has a
clean title. The exterior and interior are damaged or worn. The tires need to be replaced. The
vehicle may have a branded title for example, salvaged, flooded, frame damaged, etc. Edmunds
does not provide historical True Market Value. We stopped our Historical TMV service in due to
limited resources for a service that isn't our main mission, which is to help car buyers. Popular
searches. My notifications My Account. Home Appraise Your Car. Did you know? Year Select
year Make Select make. Model Select model. See your car's value. License Plate. State Select
State. No private info needed. Answer a few quick questions What color is it? What condition is
it in? See your appraisal Get a value based on recent data in your area. A quick guide to the car
value tool How values are calculated: We use data from a variety of sources, including dealer
transactions, car depreciation costs, and consumer information. Read more. Getting the most
out of the tool The tool will ask you to describe your vehicle. The importance of style and
options After you've entered the vehicle year and make, you'll select the style, also called the
trim level. Coming clean on condition levels Our tool will ask you to pick from five condition
levels: outstanding, clean, average, rough and damaged. It's easy to be real Getting a realistic
up-to-date value for your car is key to what you do next, whether you decide to trade it in, list it
for sale on a site like Autotrader, or even keep it for a while longer. You've got an appraisal. Now
what? If you're trading in your vehicle When filling out an appraisal form, you'll often be asked if
you want an instant cash offer. If you're selling privately This option takes the most time and
effort, but it could also yield the highest payment. If you're shopping for a used car at a
dealership This option is for people who are buying a used car, not selling. Be an informed
shopper Whatever you do with your car, an appraisal will always put you in the best position to
succeed. Learn more. Lexus has the highest resale value among luxury brands, and Toyota has
the highest resale value among non-luxury makes, according to Edmunds analysts. But these
aren't the only two brands with strong resale value. Get your car appraised at Edmunds to see
how much value it actually has. Kelley Blue Book price vs. Keep in mind the following terms:
Trade-in: Estimated value if you trade the car in at a dealership Private party: Estimated value if
buying from a private seller Dealer retail: Estimated value if buying from a dealership Learn
more. What is a fair price for a vehicle made before ? The option was a dealer-installed or
aftermarket option. You can still arrive at an approximate value for such vehicles using the
following method: Build and price the new car to get its current market value. Subtract 10 cents
per mile. However, you can use the following method to arrive at an approximate value: Use our
build and price tool to see the market value of a comparably equipped new vehicle of the same
Make, Model and Style. For guidance, here are full descriptions of the five conditions available
to choose from: Outstanding: Exceptional mechanical, exterior and interior condition with no

visible wear; no reconditioning required. Any Make. Any Model. Loan Payment. Up to. Sign Up.
The Honda Ridgeline is more comfortable than the average midsize pickup, yet it retains nearly
all the utility of its workaday rivals. It's true that it can't tow as much or go as far off-road as
some traditional trucks, but it's a durable, practical choice with some tricks up its sleeve. It also
boasts healthy payload and tow ratings, and its crew-cab cabin has the most rear legroom of
any midsize pickup. It's also the only convertible pickup on the market today. The Tacoma lives
up to a legacy of tough and rugged small trucks that have thrived in seemingly every
inhospitable environment on Earth. A well-mannered chassis and a user-friendly interior make
the Tacoma a good daily driver, while baked-in ground clearance and optional off-road
equipment make it a smart choice for adventuring. With hundreds of available configurations,
you'll have an easy time finding a Ford F that meets your needs. Class-leading towing and
payload capacities and above-average fuel economy make it a top pick for work or play, while
the trail-busting Raptor is an icon by itself. The Ram 's coil-spring rear suspension is a unique
feature in the segment, giving this truck a smooth ride without compromising on hauling or
towing capacity. Distinctive variants such as the Rebel and Night editions appeal to recreational
users, but there's no shortage of capable work-oriented variants. The Sierra plays to a more
affluent audience with exclusive features, but it might not be enough to stake out a different fate
than its Silverado brother. Heavy-duty trucks are immensely capable workhorses that live to
tow. They trade passenger comfort for outright towing ability, though you can still outfit them
with all the luxuries and options of their full-size siblings. Edmunds' experts test vehicles per
year on our test track. We also test them using a mile real-world test loop of city streets,
freeways and winding canyons. The data we gather results in our ratings. How do you go about
taking an already capable off-road truck up a notch? The Bison package is available on the
Colorado ZR2. It's made in collaboration with American Expedition Vehicles, or AEV, a company
that specializes in off-road and overlanding equipment. In this video, Carlos Lago goes over
what's included with the Colorado ZR2 Bison, how much it costs, how it handles, and how it
compares to other midsize off-road trucks, including the Toyota Tacoma, Ford Ranger and Jeep
Gladiator. We'll get inside and check out the interior and all the additional protection that comes
with the ZR2 Bison, as well as the available gas and diesel engines. It's an off-road version of an
already off road capable truck. What is it? Why does it look so cool? How functional is it? Why
should you care? That's what we're going to talk about in this video and more. But before we
do, make sure to hit that Like button and click Subscribe if you like what we're doing. If you
don't like, we're sure you're going to leave a comment anyway. Also, check out the links below
to see more about this truck and others like it. And also be sure to visit edmunds. What is the
Bison package? And they specialize in off-road overlaying equipment. Now for the ZR2, the
package adds a bunch of protection, durability hardware, along with specialty bumpers and
stuff. The 17 inch wheels, Goodyear Wrangler DuraTrac off road tires. But most importantly, a
whole host of AEV logos on the bumpers, tailgate, and headrests, and floor mats. So you can
show off to your friends. Just doing some truck stuff. All right. Cool guy parking. Now our
ziggurat out of integrity isn't just for cool guy McParking. It's also a really good way to
demonstrate the clearances and traction you have when climbing steps like this. And the
Colorado was really easy in four low with the front rear diffs lock, this thing was able to climb
up these steps really smoothly because the throttle control was really good at low speeds. Let's
talk about the front. Now the big addition to this truck comes in the form of protection. This is
all steel. And that is fantastic because when you scrape stuff, you don't want to damage your
truck. Now this front bumper is all steel, it has a lot of nice additions to it. You have a provision
for a winch on the front that's cleanly integrated. Chevy and AEV say that when you install it, it
doesn't impede the cooling abilities of this truck. The downside to it though, is that because this
protection is here, you actually have a worse approach angle than pretty much any of the
off-road trucks in this segment. So that means you're more likely to scrape things. But because
it's steel, it kind of maybe doesn't matter. We notice that approach angle difference when
actually climbing these steps because there was a point at the very beginning, when we were
about half an inch away from rubbing this skid plate on the steps. And again, this is all steel.
The other nice thing about this bumper is you have big bright red recovery hoops at the front.
Now as we make our way around the side, we can see all the other protection that comes as part
of the Bison package. Starting at the front, you've got that steel skid plate which covers the oil
pan and the front diff. There's more steel for the transfer case, steel for the fuel tank, and steel
for the rear diff. You also have these long steel rock sliders. And the length of those are actually
really impressive because you see a lot of rock sliders that end right at about the rear door. The
problem with that is if you're actually using the rock sliders and relying on them because you're
sliding down rocks, as soon as the rock slider ends, that rock is going to give your bed a kiss.
And your bed doesn't want to get kissed by rocks. Scooting back a little bit, you can see that we

have picked up a tire off the ground. We have nothing to compare that against right now
because there isn't another truck here. But what we can see them, take a look at these shocks.
Those look impressive, yeah? I was so busy talking about Bison stuff that I forgot to mention
these spool valve mutlimatic shocks that come on all the ZR2s. I lack the ability to explain how
they work succinctly on camera right now. But we'll talk about them more while we're driving.
Hey, there's steel more to come. So rear bumper. All steel. This part as well as this protection
bar. There's also the trailer hitch as well. That's all really cool in terms of protection. Underneath
this, you also have a full sized spare wheel and tire. That's really cool. You've got these
attachment points for your D-Ring or your shackle, whichever you want to call it. Now AEV also
has additional upgrades you can put on this truck after you buy it. These little plates, or these
little pods here, are for backup lights if you want to get them. There's additional underbody
protection specifically for the transmission. You can get a snorkel, you can get 35 inch tires.
However far down this path you want to go they'll help you get there. Not actually sure how I'm
going to do this. Is that going to support my weight? It is. Remember when I said we didn't have
a vehicle here we could compare the Colorado to? Well I lied. This is a Jeep Wrangler Rubicon
long term test car. We use it as a support vehicle during off road shoots. Well, here's what a
Wrangler Rubicon does on the same steps in the same position approximately with the front
sway bar disconnected, a feature that you only get on the Wrangler and the Gladiator. This is
about a third of an Arnie off the ground. It's not a exact comparison. But hey, we're not in the
lab. The Colorado ZR2 comes with a locking front differential. It and the Jeep Gladiator are the
the only trucks in the segment to do so. Why would you want that? Well, when you lock the
front diff and the rear diff, it ensures equal power distribution to all four tires improving traction.
Well, we saw an example of that on the ziggurat of integrity. It helps crawl up those uneven
surfaces more evenly. But it also helps in extreme low traction surfaces like mud, which we
happen to have in front of us right now. The park rangers actually advise that we don't drive
through this mud puddle pool because they said it's deeper than it looks. But I have problems
with authority. And I've also got a locking front differential. So we're going to give it a try. The
trick is to try to get some speed, even in low range. Speed is your friend in this situation. That's
why you get a snorkel I guess maybe. So that puddle probably didn't need a front locking diff,
but hey, it was still fun. And that's why you do this kind of thing, right? Two wheel drive mode
with a lock diff is also fun. So now that we've got this Colorado nice and muddy, let's do a little
hill climb. Now this hill isn't steep. It shouldn't be too challenging at all. And I'm going to try to
make it more challenging than it should be. We have all these tools at our disposal with regard
to traction. But I'm actually going to use the auto four wheel drive mode, which is kind of like an
all wheel drive mode to climb this hill. And I'm going to engage the off road mode by hitting the
button. And that's the only drive mode this Colorado has, which is actually kind of refreshing.
So put it in drive and I'm going to start climbing the hill. I'm intentionally going to do it at a low
speed. Speed can be your friend when climbing this stuff but I'm again trying to make this more
challenging to see what this truck can do when you do it badly, how much control it has.
There's some pretty good sized ruts here. But that's where we got all that protection
underneath. Let's see if I can just take a worse line. OK, traction's on. And we are stuck. First
rut. So let's try four wheel drive. And then I'll lock the rear diff. And see if that's it. There we go.
Traction control is actually helping me climb which is pretty cool. And I've picked up a tire. I
might need to engage low. Nope, nope. Traction control did it. Traction control got me through.
The traction control I could feel it selectively applying brakes and traction to get traction to
different tires. And nope. OK, that's not going to work. Let's put it in low range. Rear diff is still
locked. And low range did it no problem. And when I get to the top of the hill, I will call out
there's no forward facing camera on this truck. There's a rear facing camera, not on a forward
facing camera. And the hood has a bit of a bulge in it. So I would appreciate being able to see
over the crest of the hill like a can with some other trucks in this segment. But overall, pretty
competent up that hill. We had the turbo diesel in our long term Colorado ZR2 test car and like
that engine quite a bit. This one of course has the V6. In terms of response, the engine feels and
sounds kind of diesely if I'm honest. Both in the way it responds when you hit the gas pedal and
also with the sound it makes. But overall it's a solid engine. Colorado ZR2 Bison has 5, pounds
of max towing capability and about 1, pounds off the top my head of payload, which are pretty
strong figures. I like the fact, too, that the Colorado comes with a trailer brake control. So if you
need to haul a trailer that has brakes on it, you have a means to control that. That's a nice
addition. As regarding to the rest of the truck, well, this is a pretty solid rig otherwise. You can
easily daily drive this car without a lot of complaints. Credit that to the suspension control that
you get from those spool valve dampers, which do an admirable job of delivering both ride
quality on the street and control off road. The impacts are far, far from abusive in this truck. The
only real complaint I have with this Colorado with driving it is the interior just kind of looks drab

and you don't have a push button start. So you get to hear your keys jangle as you drive over
bumps. But otherwise, this is a pretty compelling truck for what it gives you and what you want
out of it. The Colorado ZR2 Bison delivers a lot of off-road features, specifically protection and a
front locking differential. And you can get this truck for less money than it kitted out Jeep
Gladiator Rubicon there are some downsides. The clearances certainly aren't best in segment.
And the interior is just kind of OK. But if you care about what the Bison delivers, you probably
don't care about the interior. Now the Bison package is certainly overkill for light off road. And if
you're the kind of shopper who wants the kind of protection that this package offers and also a
path to continue down should you want to go more aggressive in your overlanding adventures,
this Bison package is a really compelling truck. Thanks for watching. If you like this video, leave
a comment and a like below. And hit that Subscribe button too while you're at it. Why not? Hey,
it's a free world. And also, check out some of the links at edmunds. Now that we're done filming
this video, I'm going to do some more donuts. Popular searches. My notifications My Account.
Home Truck. Jump to:. Midsize trucks Large trucks Heavy-duty trucks. Midsize trucks Midsize
trucks are a good introduction to the world of pickups. Small cabs and short beds make them
relatively easy to maneuver in parking lots and urban centers. Even the crew cabs don't have a
ton of rear legroom, but most passengers will be comfortable on trips around town. Redesigned
in Read more Read less. Introduced in See all midsize trucks. Large trucks Large trucks are
among the most versatile vehicles on the market. The crew cabs are positively gigantic; even
tall rear-seat passengers won't come close to brushing their hair on the headliner or bumping
against the seat in front. Be prepared for a seemingly endless list of configurations and options.
See all large trucks. Heavy-duty trucks. Rank Vehicle Additional Information 1 Redesigned in
Rank Vehicle Additional Information 2 Redesigned in Rank Vehicle Additional Information 3
Redesigned in Watch: How we rank trucks. Latest truck reviews. Drag Race! Ford F vs. Ram vs.
Hybrid, Interior, Towing, Price and More! Ram Power Wagon vs. Long-Term Ram Review. FAQ
What is the best truck to buy? Full-size pickup trucks are the most popular vehicles in the
United States, and Edmunds' top-ranked large truck is the Ram This truck offers lots of
customization, versatility and utility, along with an extensive list of optional features to make life
more comfortable. For more towing and hauling capacity, we recommend the Ram , our
top-rated HD pickup truck. Or if you want the utility of a pickup but don't need maximum towing
capability, the Honda Ridgeline is our top pick for a smaller truck. Learn more. Our top-rated
large pickup truck is the Ram It should come as no surprise that the Ram offers impressive
towing and hauling capabilities. In addition, it has a uniquely comfortable ride for a full-size
truck, and a huge swath of available luxury features and advanced technology can turn it into a
rolling penthouse. No matter which model you choose, the Ram advances the full-size pickup
class and is a clear leader in several key areas. The average price for a pickup truck has gone
up dramatically in recent years. However, a stronger engine or additional features can quickly
push up the price. Each is a very basic vehicle with few amenities and no options, designed for
work that usually requires a hardhat. But they will get you into the full-size truck class on a
budget. Trucks, by definition, are built to last. We recommend finding a CPO, or certified
pre-owned, model that is more likely to have been kept in good condition. A well-cared-for
pickup truck will generally serve you well. However, the occasional vehicle has left us
unimpressed over the years. Trucks that did not rate highly include the Nissan Titan built from
to , for its poor fuel economy and cheap-feeling interior, and the previous-generation Chevrolet
Colorado, whose last model year was It offered below-average ride quality and refinement at the
time. Sign Up. Redesigned in Ram With a coil-spring suspension that keeps it well-mannered on
the pavement, plus a range of powerful engines, the Ram is both a capable heavy-duty truck
and a companionable daily driver. Redesigned in Ford F Super Duty Depending on how you
equip the Ford F Super Duty, it can be a competent tow-haul vehicle as well as a competent
people mover. It's not lacking for capability, but it's not the newest big truck on the block either.
But a few things are holding the Sierra back, such as poor ride quality and below-average
visibility. Make Model Year. Price and Payment. Engine and Drivetrain. Vehicle Listing Details.
This Chevrolet Silverado delivers a Gas V8 5. Also includes manually adjustable driver lumbar,
lockable storage compartment in seat cushion, and storage pockets. Eric and Francisco along
with the mechanic who fixed my vehicle today in a flash get all the glory!!! I had already called
all the way around Houston and this was my last stop. They got me in and out in under an hour!!
Hats off the them and their team!!! Outdoorsman trim. Feel free to browse our inventory online,
request more information about vehicles, set up a test drive or inquire about financing! Fuel
economy calculations based on original manufacturer data for trim engine configuration. Please
confirm the accuracy of the included equipment by calling us prior to purchase. Welcome to
Shea Automotive! Stop on in or call to schedule a test drive! Recent Arrival! We are in need of
your trade. Fees applicable for GM Onstar service.. Drive Wheel Configuration: four wheel drive.

This vehicle's powerful 5. If you have any questions about this amazing find or any of our other
vehicles, please call our sales office. CarFax One Owner! If you want the best, then look no
further!! Carries the full balance of the Ford factory warranty and comes Carfax Certified for
your protection!! This model has only been driven by one other owner than you. Single owner
vehicles are always the most desirable. When you encounter slick or muddy roads, you can
engage the four wheel drive on it and drive with confidence. Good News! Maintaining a stable
interior temperature in the vehicle is easy with the climate control system. Easily set your speed
in this vehicle with a state of the art cruise control system. Increase or decrease velocity with
the touch of a button. Electronic Stability Control is one of many advanced safety features on it.
This unit has a 5. Enjoy the tried and true gasoline engine in the Chevrolet Silverado. This
model projects refinement with a racy metallic gray exterior. This Chevrolet Silverado is pure
luxury with a heated steering wheel. With the adjustable lumbar support in this unit your back
will love you. Keep safely connected while in this unit with OnStar. It has an automatic
transmission that includes a manual shifting mode. This Chevrolet Silverado is built for driving
comfort with a telescoping wheel. The traction control system on this Chevrolet Silverado
instantly senses tire slippage and executes minute power adjustments to maintain traction at all
speeds. Please confirm the accuracy of the included equipment by calling the dealer prior to
purchase. Additional Information Thanks for vi. Here at Dave White Chevrolet we take your
interest in our vehicles very seriously. That is why we use state of the art pricing tools to ensure
we are the most competitively priced vehicles in the market. Our pricing is automatically
checked 60 times a day and spans more then miles in our market to ensure you are getting a
great deal on your next vehicle. Call for availability or just fill out the form on this page for a
quick response on the vehicle you are interested in. You can also visit our website at At JBA
Chevrolet, we have a rigorous inspection of every vehicle. We strive to offer you a great deal, an
excellent selection and a sincere, professional sales staff to make every experience here an
enjoyable one. All staff were extremely patient and kind. Most pleasant car buying experience
ever! When the time comes I will be back at this dealership for a future purchase. The Works?
As much as we like satisfying customers, we like keeping them even more. GMC dealer of the
year 2 years in a row! Proudly serving the F-M area since Luther fair value pricing allows us to
provide our clients the lowest possible price FIRST on all vehicles in stock. We will buy your
vehicle even if you don't buy from us. At Family Buick GMC we are proud to offer competitive
financing options, gas discounts at Holiday Station Stores, 5 day return or exchange policy and
excellent service after the sale. Our factory trained technicians service all makes and models.
Priced to Sell! Odometer is miles below market average! You can now buy your next vehicle all
online! We have added the WebBuy app to our website so you can select you new vehicle, get a
trade-in value on your vehicle, even arrange financing all from the safety of your own home. Do
it at your own pace, be in control and buy your new vehicle on your terms. Click the Buy Now
button to get started. For over 50 years, Tom Ahl has been committed to earning your business,
trust and friendship by providing you with the greatest value in a vehicle for the lowest cost to
you. We offer full disclosure with every vehicle by providing a complimentary Autocheck vehicle
history report and a copy of repairs made following our extensive 72 point inspection. For a
"deal so good it'll knock your socks off", visit Tom Ahl's today! Ordered a new vehicle at Tom
Ahl - amazing service from Randy Mason - thank you. We're Open and We Deliver! I can't tell
you enough how pleased I am by the professionalism of Chad Norton and everyone that
assisted me with my purchase at Hemet Chrysler Dodge Jeep Ram dealership. Chad is most
definitely the best salesman at this dealership. He was courteous, patient and incredibly
accommodating. The process went extremely smooth and I was out the door with my Jeep
Rubicon in no time, thanks to Chad and the whole staff. I was treated with respect and all my
questions were answered. Thank you Chad, you're the best! There were others that helped me
including Sophia who hooked up my phone and answered a number of questions that I had.
There was another young lady that helped me as well I think her name was Lily. She was
incredibly knowledgeable about Jeeps and how they work and she showed me all the cool stuff
that came with my Jeep. I apologize for forgetting her name, but she was awesome! Even the
young man that washed my car was cool and in my opinion, this guy needs to be working in
sales. He knows everything about Mopar and Jeeps. He has a great sense of humor and he's
very smart! The guy in finance was also wonderful and made the process very easy to
understand. There were so many wonderful people, I'm sure that I have forgotten some names,
but the excit
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ing time I had will never be forgotten. Go to Hemet CDJR for your next purchase, you will not be
disappointed, this is a top notch dealership! Popular searches. My notifications My Account.
Save Search. Enter your ZIP code to show only relevant vehicles for sale nearby. Search radius.
Home delivery available. Only show local listings. Year s. Price and Payment Loan Price. Rear
Wheels Dual Rear Wheels 1, Engine and Drivetrain Transmission Automatic , Manual Cylinders
8 cylinders 64, 6 cylinders 25, 4 cylinders 3, 5 cylinders 10 cylinders Fuel Economy. Vehicle
Listing Details Recently added listings. Listings with recent price drops. Are You Getting a
Good Deal? Know The Deal. Dealer Review: Eric and Francisco along with the mechanic who
fixed my vehicle today in a flash get all the glory!!! No accidents. Dealer Review: Knowledge of
vehicle. Price Drop. New Listing. Dealer Review: Reno has worked with us a few times and is
always a professional. Showing 1 - 18 out of , listings. Sign Up.

